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Ever Forward

Life is not for the timid. I have 
known this for a good many 
years, but this Fall, my son 

Henry, at the age of 9, and me at the 
age of 49, had to learn this lesson again.  
It started out innocently enough, I 
agreed to coach Henry’s flag football 
team and reached out to the parents 
from the last few years’ teams to see if 
their boys would like to join us.  I was 
pleasantly surprised to be contacted by 
the organizer who informed me that 
ten players had asked to join our new 
team, the Rams.  He also informed me 
that these returning players meant that 
we would be moving up to the “Elite” 
division.  The Elite Division is made up 
of kids that have been playing together 
for a long time, and they have the talent 
to go along with all that experience.  
At least this is what we found out after 
Week 1’s drubbing by the Chargers 40-
0. This was a wake-up call for me and for 
the players.  The year before, our team 
had rolled up a 7-1 record and a League 
Championship, but this wasn’t last year 
– the playing field had changed – better 
competition, lower margins of error, and 
higher quality players required us to up 
our game.

The Rams practiced twice a week 
for the rest of the season.  The coaches 
worked up new plays. The team 
improved dramatically and the margins 
of loss decreased each week, but we still 
finished the season without a win. It was 
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The anatomy of the human being 
relies on the mind to make rational 
decisions, the heart to provide the 

will to act on those decisions and the body 
to carry out the decision. The anatomy of 
an alternate bid is no different. The mind 
determines the need for an alternate bid, 
the heart provides guidance, and the will, 
to put in the extra work needed; and the 
body carries through on creating the bid and 

bringing it to letting. The use of alternate 
pavement type bidding to derive best value 
for taxpayers is not a new concept.  However, 
the onus on the agency design engineer 
to develop alternate bids with a true life 
cycle cost analysis can be a daunting task.  
Recent edicts by the Federal Highway 
Administration (FHWA), Technica l 
Advisory 5040.39, Use of Alternate Bidding 
for Pavement Type Selection, have shown 
a new attitude of acceptance for alternate 

pavement type bids by the U.S. DOT.  The 
Iowa DOT allows for alternate pavement 
type bidding under Attachment A to IM 
3.505, but rarely utilizes the option. Iowa’s 
cities and counties have derived the most 
benefit from the use of alternate bids and 
a new life cycle cost analysis (LCCA) 
program entitled I-Save has made the 
alternate bidding process much easier for 
local agencies to develop alternate bids. 

This article will provide the 
necessary framework to develop 
an alternate bid and examples of 
cities and counties that have had 
successful outcomes utilizing 
the process.

Defining the Need
W hen eva luat ing  t he 

need for an alternate bid, the 
engineer must use their mind to 
ask themselves several questions 
before traveling down the path 
of additional work and costs 
needed to develop an alternate 
pavement type project: Is the 
size of the project worthy of 

an alternate bid?  Could the project be 
rehabilitated instead of reconstructed?  Are 
both pavement options viable to construct?  
Are there local materials for both pavement 
types? Will alternate bidding increase 
competition? Will the savings outweigh the 
costs?  The general working theory is that 
the life cycle cost analysis should show that 
project costs are within 10% of each other 
to justify going forward with an alternate 

www.apai.net

Heartland Asphalt paving crew paving Cerro Gordo Co. B35 project.

https://www.fhwa.dot.gov/pavement/t504039.cfm
https://www.fhwa.dot.gov/pavement/t504039.cfm
http://www.iowadot.gov/local_systems/publications/im/3505a.pdf
http://www.iowadot.gov/local_systems/publications/im/3505a.pdf
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Upcoming Events
(Click event for more information)

APAI 61st Annual Convention
Date: November 30 - December 

1, 2016
Location: West Des Moines 

Marriott

County Engineers Conference
Date: December 6-8, 2016
Location: Scheman Bldg., ISU, 

Ames

APAI 2016 Holiday Open House
Date: December 15, 2016
Location: APAI Offices (116 Clark 

Ave., Ste C; Ames)

NAPA 2017 Annual Meeting
Date: January 29 – February 1, 

2017
Location: Hilton Bonnet Creek, 

Orlando, FL

2017 Greater Iowa Asphalt 
Conference & Equipment Expo
Date: March 1-3, 2017
Location: Des Moines Airport 

Holiday Inn Conference 
Center

ConExpo-Con/AGG 2017
Date: March 7-11, 2017
Location: Las Vegas Convention 

Center, Las Vegas, NV

tough, and it was discouraging, but no one 
quit. The kids didn’t quit, the coaches didn’t 
quit and the parents didn’t quit. We all face 
failure at some point in our lives and, in my 
opinion, how you respond to it is a mark of 
your character.

In Iowa’s asphalt industry, we have 
little time to celebrate our victories. As 
a contractor, failure is a constant threat. 
The competition between pavement types 

is f ierce, the work available to bid is 
ever-f luctuating, specif ications change 
constantly, local agency and consulting 
engineers change – experience leaves, youth 
arrives.  Contractor personnel is hard to find 
and lost experience is even harder to replace.  
Change is a constant.  As contractors, we 
continue to press ever forward. We work 
hard to find work, we work hard to develop 
new markets, we work hard to find new and 
innovative techniques, we work hard to train 
new people – we work hard.  The result of 

this hard work is success – success for our 
companies, success for our agency partners, 
success for our Association, success for 
our industry.  Success is never found, it is 
earned.

The Rams worked hard all season.  It 
was rewarding to see the progress they 
made each week, but sometimes things 
don’t break your way. You don’t quit. 
You pull yourself up again and you go 

back to work.  This has been 
the credo of Iowa’s Asphalt 
Industry and the Asphalt 
Paving Association of Iowa.  
This industry has refused to 
be classified as a “second-tier” 
or “rehabilitation” pavement.  
The quality of work produced 
by Iowa’s Asphalt contractors 
has won numerous national 
awards and produced a 
culture of excellence that is 
the envy of DOTs across the 
country.  The hard work is 
paying off: state, county and 

city full-depth asphalt projects in Johnson 
Co., Dallas Co., Poweshiek Co., Dubuque 
Co., and the Cities of Waterloo, Des 
Moines, and Council Bluffs are a testament 
that Iowa’s Asphalt Industry continues to 
move ever forward. Ever Forward!

Smoother is Better.

Bill Rosener

(Tales from the Road – Cont. from Pg. 1)

http://www.apai.net/products/2016-convention__2016convention.aspx
http://www.apai.net/products/2016-convention__2016convention.aspx
http://www.apai.net/products/2016-convention__2016convention.aspx
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On a beautiful September day, the 
APAI and the LL Pelling Co., 
Inc. hosted an open house for the 

Highway 100 Perpetual Pavement project 
that will eventually create the Cedar 
Rapids by-pass that has been in the works 
for over 30 years. The Open House was 
attended by over 60 IDOT, City, County 
and Local officials; APAI contractors and 
members; and local media all looking for 
a first glimpse at this magnificent project. 
John Vu, District 6 Engineer and Roger 
Boulet, District 6 Material Engineer, talked 
about the construction of the project and 
the full-depth asphalt projects that had 
been paved prior to Highway 100. Bill 

Iowa Highway 100 Perpetual Pavement  
is a Media Darling

Photograph by Carrie Diaz

Rosener, Executive Vice President of the 
APAI discussed the Perpetual Asphalt 
Design of 12.5” that will carry the traffic 
on this stretch of highway for over 60 years, 
or more, with only period milling and 
resurfacing.

Chuck Finnegan, President and Joel 
Gryp, General Manager of the LL Pelling 
Co., talked about the initial savings the 
IDOT saw with bids coming in $5M, 
and 25%, below the engineers’ estimate 
of $20M. The project ’s sustainability 
included the use of over 15,000 tons of 
recycled asphalt. Mr. Gryp also mentioned 
the IDOT technical initiatives that were 
added to the project including: E-Ticketing, 

Infra-Red (IR) Bar Segregation Testing 
and Intelligent Compaction for the rollers. 

The project was progressing ahead of 
schedule and all signs point to the project 
being open around the first of December. 
The local TV stations were in attendance 
due to the importance of the highway to the 
progress of Cedar Rapids. Their coverage 
can be found by clicking here. “This is 
a project that will serve the citizens of 
Cedar Rapids and Linn County for many 
decades.” said Rosener, “The partnership 
that designed and built this beautiful, 
smooth project is a testament to both the 
IDOT and the Iowa’s Asphalt Industry.”
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“The use of alternate pavement 
type bidding has been steadily 
increasing over the last five years 
due to fluctuating material pricing 
and savvy local agencies trying to 
get the best bang for their taxpayer 
dollars.”

(Continued Page 6)

bid. The FHWA TA 5040.39 also suggests 
that work zone user delay costs could be a 
defining characteristic of whether to choose 
an alternate bid scenario.  Projects that cause 
over 20% more user delays during initial 
construction, and subsequent maintenance 
and repairs, should not be evaluated as 
alternate pavement choices.

 The main reason for choosing an 
alternate bid pavement type bid is that 
the majority of Iowa’s cities and counties 
are served by one or two asphalt and 
PCC supplier/contractors.  A frequent 
refrain from City and County engineers 
includes, “The City Council, (or Board 
of Supervisors), doesn’t like that we only 
get one bid.”  The reality is that most 
local agencies do let enough asphalt, or 
concrete work, to justify multiple producer 
companies doing business in their area. 
The use of alternate bidding brings both 
industries to the table and general ly 
increases the level of competition. 

Mary Kelly, Cerro Gordo County 
Engineer, faced the same issue when 
looking to reconstruct a 2.5 mile stretch 
of County Road B35. The highway is a 
major collector between Clear Lake and 
Mason City that serves several major 
industrial developments.  The county has 
one major asphalt producer and several 
PCC contractors that bid in the area. 
The project limits also included the local 
PCC contractor’s new production facility.  
The B35 project was designed as a total 
reconstruction of an existing 9" PCC 
highway with 5" of existing HMA overlays.  
The underlying PCC pavement was badly 
deteriorated and left the county with no 
other option than to reconstruct the road.  
Both pavement types were readily available 
and Cerro Gordo County had had success 
with both full-depth HMA and PCC.  As 
Mary Kelly said in her submittal to the 
Iowa DOT and local FHWA, “The biggest 
benefit to the county will be the stimulation 
not only within the industries, but the 
industries will compete against each other 
to provide a savings to the county.”

Building Equivalent Designs and 
Life Cycles

Building equivalent pavement design 
thicknesses is the heart of creating a 
true alternate bid.  The two designs will 
need to perform equally and have similar 

life-cycle costs to make the process valid 
and worthwhile.  As the FHWA TA 
states, “An indicator of similar level of 
service would be alternates that remain 
in good condition (<95 inches/mile IRI 
(smoothness) and fair condition (<170 
inches/mile IRI), based upon historically 
calibrated models over the performance 
period.  The performance period (analysis 
period) should be long enough to cover at 
least one major rehabilitation cycle.” 

There are a multitude of options 
available to design equivalent pavement 
thicknesses.  The AASHTO Darwin 
METM is available to state agencies, but 
requires a multitude of inputs.  Iowa State 
University and the APAI developed a simple 
equivalent design program entitled I-Pave 
that utilizes the AASHTO 93 guide.  The 
State Urban Design Guide (SUDAS) has 
equivalent guidelines, as does WISPAVE 
a program designed by the Wisconsin 
DOT.  These programs will allow the 
local engineer to utilize varying sources to 
come to a consensus design thickness before 
moving to the life-cycle cost analysis phase.

(The Anatomy of an Alternate Bid – Cont. from Page 1)

Developing a True Life Cycle Cost 
Analysis (LCCA)

Once the equivalent designs have been 
established, the second phase, of the heart 
of the project, is to develop a life-cycle cost 
analysis.  Until recently, this has always 
been the most challenging obstacle for 
local systems and consulting engineers.  
Dr. Ashley Buss and Dr. Chris Williams of 
Iowa State University, with strong support 
and scrutiny from the FHWA and Iowa 
DOT, have developed a simple, easy-to-use 
LCCA program entitled I-Save.  I-Save 
utilizes Iowa DOT highway performance 
data and current Bidx pricing information 
to populate the LCCA program. The 
program also allows the engineer to override 
the state inputs with local performance 
data and pricing.  In addition, the I-Save 
program will define a bid adjustment factor 
based on the rehabilitation and maintenance 
costs of the LCCA.  This is recommended 
by the FHWA TA and required by the 
Iowa DOT under IM 3.505 – Attachment 
A Best Value Alternative (A-D) Bidding, 
where (A) is the initial bid and (D) is the 
bid adjustment factor.

Ms. Kelly utilized a local consulting 
engineer, along with local expertise to 
provide equivalent pavement designs to 
establish a 30-year design for an 8" PCC 
over 6" granular base versus a 9" HMA over 
a 6" granular base.  Ms. Kelly then used 
local pricing and pavement performance 
to populate the I-Save program and ran 

Ed Simon

River City Paving crew paving the Dubuque Co. Farley Road Project

http://www.i-pave.info
http://www.iowasudas.org/manuals/manual.cfm?manual=design
http://wisconsindot.gov/Documents/doing-bus/eng-consultants/cnslt-rsrces/tools/qmp/wpmanual.pdf
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dB
Quiet asphalt mixtures help reduce 
highway noise by as much as seven 
decibels3; a three decibel reduction is 
equivalent to doubling the distance from 
a sound's source.

Nearly 3.2 million tons of waste and 
by-products from other industries were 
recycled in asphalt mixtures in 2014.1

3.2M

WHEN IT COMES TO SUSTAINABILITY

What is drivability? It’s what makes a road the one you want to take. Whether you’re building roads or using 
them, SUSTAINABILITY is critical. Completely reusable, asphalt is not only environmentally conscious, it’s 
socially and economically responsible too. Asphalt’s smooth surfaces reduce roadway noise and pollution, 
which is good for neighborhoods, and increase vehicle fuel economy, which is good for your wallet. Its 
recyclability reduces pavement material costs, and easy maintenance means fewer traffic jams caused by 
construction. Asphalt represents all three pillars of sustainability: environmental, social and economic. 
That matters.

ASPHALT DELIVERS DRIVABILITY SAFETY SUSTAINABILITY CONSTRUCTIONNOISE

1. Hansen, K.R., & A. Copeland (2015). Annual Asphalt Pavement Industry Survey on Recycled Materials and Warm-Mix Asphalt 
Usage: 2014. Information Series 128, 5th Edition. National Asphalt Pavement Association, Lanham, Maryland.
2. Newcomb, D.E., J.A. Epps, & F. Zhou (2016). Use of RAP & RAS in High Binder Replacement Asphalt Mixtures: A Synthesis. 
Special Report 213. National Asphalt Pavement Association, Lanham, Maryland.
3. PIARC (2013). Quiet Pavement Technologies. Report 2013R10EN (F.G. Practicò & M. Swanlund, eds.). World Road Association 
(PIARC). La Défense, France.
4. Sime, M., S.C. Ashmore, & S. Alavi (2000). TechBrief: WesTrack Track Roughness, Fuel Consumption, and Maintenance Costs. 
Report FHWA-RD-00-052. Federal Highway Administration, McLean, Virginia.
5. Foxx, A.R. (2013). Working to Improve Transportation Efficiency, Performance. Fast Lane: The Official Blog of the U.S. 
Department of Transportation. U.S. Department of Transportation, Washington, D.C.

DriveAsphalt.org

The Asphalt Pavement Alliance is a partnership of the Asphalt Institute, National 
Asphalt Pavement Association, and the State Asphalt Pavement Associations.

Asphalt pavements are 100% reusable and 
are recycled at a greater rate than any 
other material in the U.S.1 That means 
13,500 Olympic-size pools worth of 
landfill space are saved each year.2

13,500

By 2020, the USDOT estimates the 
use of Warm-Mix Asphalt will save 
more than $3.5 billion by reducing 
the amount of energy needed to 
produce asphalt mixes.5 $3.5B

In 2014, reused asphalt materials, saved 
taxpayers more than $2.8 billion.1

$2.8B

Smooth asphalt roads provide drivers 
up to a 4.5% improvement in fuel economy 
compared to other pavements.4 4.5%

Asphalt is easy to maintain and repair 
with minimal disruption for drivers.
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(The Anatomy of an Alternate Bid – Cont. from Page 4)

On B35, the project was let in square 
yards for both pavement types, and an 
additional 800 cubic yards of Class 10 
excavation was added for the one-inch 
pavement depth differential.  When bidding 
an alternate project, you should anticipate 
and encourage input and help from both 
industry associations.  When bidding an 
alternate bid project with Federal funding, 
you will be subject to oversight from both 
the Iowa DOT and the local FHWA.  
These entities are a valuable resource in 
helping you develop your proposal and in 
giving guidance to requirements you are 
required to meet.  Locally let projects are 

the two designs through a 50-year LCCA.  
The FHWA Technical Advisory goes on 
to say that the net present values of the two 
options should be within 10% of each other 
to pursue an alternate bid proposal. The B35 
project had an engineer’s estimate of $3.8M 
and, utilizing the I-Save LCCA program, 
the difference between the maintenance 
and rehabilitation costs of the two pavement 
types was determined to be $133,000 and 
was set as the bid adjustment factor (D). 
The bid adjustment factor needs to be 
published before letting.  This lets both 
industries, and their contractors, know what 
the assumed difference is between the two 
pavement types and what it will take to win 
the bid.  This also eliminates post-letting 
meetings with both industry associations 
arguing life cycle cost issues in front of City 
Councils and Boards of Supervisors. 

Developing the Bid
The final piece of an alternate bid is 

building the body of the bid proposal.  The 
vast majority of the bid proposal will be 
exactly the same between the two pavement 
types, however, varying depths of pavement 
may require more or less excavation and 
aggregate.  Asphalt streets and parking lots 
will require a PCC curb and gutter and less 
asphalt quantities. 

Disagreement over bid quantities has 
always entered in the alternate pavement 
type debate.  PCC pavements are typically 
bid on square yard quantities, HMA 
pavements are bid in tons.  Engineers often 
feel the need to bid both pavement types in 
square yards.  This is a viable solution, as 
long as, the HMA contractor also receives 
the same incentives for pavement thickness 
that are available to the PCC pavement 
contractors (up to 103% incentive). Bidding 
the HMA project by the ton allows the 
agency to use IDOT Bid Items and IDOT 
Percent within Limits (PWL) incentives 
and disincentives. With a simple formula: 
[Square Yards x Pavement Depth in Inches 
x .055 = Tons], the bid item quantities can 
be determined with a small tonnage overrun 
percentage (2%-3%) built into the bid item. 
A note of caution:  when bidding asphalt 
cement (AC) quantities, please know that 
IDOT bids AC at a 6%.  The vast majority 
of Iowa mixes require less than 5.5% AC.  
The easiest solution is to have the HMA bid 
with the asphalt cement included. 

not required to meet these oversights, but 
should use the guidelines laid out in FHWA 
TA 5040.39.

Alternate Bid Usage is Increasing
The use of alternate pavement type 

bidding has been steadily increasing over 
the last five years due to fluctuating material 
pricing and savvy local agencies trying 
to get the best bang for their taxpayer 
dollars. The City of Waterloo has been 
letting alternate pavement type bids for 
their residential street reconstructions for 
nearly 25 years. The City of Fort Dodge 
has been utilizing alternate bids in recent 
years on nearly all of their municipal 
street reconstruction projects to increase 
competition. “Fort Dodge recently raised 

Dubuque Co. Farley Road Project completed

our sanitary sewer utility rates significantly 
to pay for desperately needed improvements. 
These projects generally include the removal 
of the existing street, replacing the sanitary 
sewer pipe and reconstructing the street. 
Because the rate increase does not cover 
the cost to repair all the needs, we have 
asked our consulting engineer designers 
to provide alternate pavement type bid 
proposals for the pavement reconstruction. 
The City has seen an overall decrease in 
the price of both asphalt and concrete when 
they are competitively bid against each 
other. The taxpayers of Fort Dodge see the 
benefit of their tax dollars going farther in 

this major rehabilitation of the city’s sewer 
system.” Said Tony Trotter, Fort Dodge 
City Engineer.

Many Iowa counties are famil iar 
with alternate bidding including Worth, 
Mitchell, Humboldt and Linn Counties. 
Dubuque Co. utilized an alternate bid for 
the Farley Road project with a 6" HMA 
design versus an 8.5" PCC design and 
derived a $1.3M savings for the Dubuque 
Co. taxpayers. Anthony Bardgett, Delaware 
and Dubuque Co. Engineer, said, “The 
Farley Rd. project may not have used 
equivalent design sections but the asphalt 
design was adequate to carry the loading 
for the next 15 years, or more, with a 2" 
structural overlay scheduled at that time. 

Photograph by Kevin Keuter
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APAI Welcomes New Members
APAI continues to add new members.  At their last Board Meeting, the Board of Directors elected two Associate Members and a Consulting 
Engineering firm to the Association Thank you to those who have helped recruit these new members. 

Please welcome these new members and show your support for them, by contacting them and utilizing their services.  To find contact 
information for these members, go to http://www.apai.net/associate-members.aspx.

Hawkeye Truck Equipment was 
established in 1946.  They are a family 
owned business and are starting their 
third generation.  They have a firm 
belief that their employees are a big key 
to their success.  In the years since their 
inception one thing has not changed, 
they have quality service behind quality 
products.  Hawkeye Truck Equipment 
provides the following services:  pickup 
truck accessories, crane/crane bodies, 

dump bodies, flatbeds, hoists, and much, much more.  Contact 
Hawkeye Truck Equipment for your service needs by calling 
515-289-1755.

 
DONOVAN ENTERPRISES, INC.

Donovan Enterprises, Inc. of Rockville, MN offers to our 
membership belly dump and side-dump hauling in Iowa and 
Minnesota.  Owners Colleen Donovan and her son Paul have been 
operating Donovan Enterprises since October 2014 though the 
company itself has been in operation for much longer.  Colleen and 
Paul bring more than 45 years of service to our industry.

 

In April 1977, Dennis 
Snyder and Stephen Rowe, 
founded Snyder & Associates, 
Inc., a small engineering and 
planning firm in downtown 
Oskaloosa, IA. Driven by 
challenge, their founding 

vision was to become known and respected throughout Iowa as 
a comprehensive engineering and planning firm. With an emphasis 
on responsive, personal service tailored to meet individual client 
needs, they sought a small town image and shied away from the 
thought of becoming known as a ‘big city’ firm.

Nearly 40 years since its inception, Snyder & Associates, Inc., 
has grown to become the largest civil engineering and planning firm 
in central Iowa, with locations throughout the Midwest. Clients 
continue to receive the responsive, personal service of a small firm, 
while utilizing the expertise of over 250 professionals and associates. 

Snyder & Associates design and maintain infrastructure for a 
variety of clients, such as: i.e., Municipal & County Governments, 
State & Federal Governments, Aviation Authorities, Utility 
Providers, Parks & Recreation, Private Developers & Industries, 
Institutional Campuses, and Wind Energy Developers to name 
a few.

(The Anatomy of an Alternate Bid – Cont. from Page 6)

Anthony Bardgett, Dubuque and Delaware Co. Engineer, 
on Farley Rd. Project

I life-cycled the cost of the project over 45 
years assuming three HMA overlays and 
that the concrete would be replaced after 
45 years, at which time the road would be 
reconstructed. The life cycle cost analysis 
showed the initial bid differential of $1.3M 
was more than enough to choose the asphalt 
option while providing Dubuque Co. with 
additional monies for a multitude of other 
needs. “ 

Final Bid
The Cerro Gordo CO B-35 project was 

let by the Iowa DOT on February 16, 2016 
as B.O. #81 with an engineer’s estimate of 
$3.8 M.  The bid adjustment factor was 
$133,000 in favor of the PCC pavement 
option.  The f inal bid had one PCC 
contractor at $3,529,806.21 and one HMA 
contractor at $3,144,418.08, a difference of 

$385,388.13.  The HMA contractor was 
awarded the project and at the writing of 
this article, mid-November, the final surface 
was being placed.  The true winners in this 
bid letting were the taxpayers of Cerro 

Gordo Co. who realized over $650K, a 
19% savings, below the engineer’s estimate.

Alternate bids, when determined to be 
viable, are a valuable tool to achieve the 
lowest costs from both pavement types. 
With the revenues for roadway construction 
stagnant or falling, the extra work required 
to build and bid an alternate pavement type 
project can result in a tremendous savings, 
and additional work being done, for the 
city and county taxpayers. Utilizing the 
precedents set by Mary Kelly, and her peers, 
provides a clear outline to building and 
bidding successful alternate bid projects. 

For more information and documents on 
building an alternate bid project, or to receive 
a copy of the I-Save LCCA tool, contact Bill 
Rosener at the APAI office at 515-233-0015..

http://www.apai.net/associate-members.aspx
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APAI Members
CONTRACTOR MEMBERS
Advanced Asphalt, Carlisle
Aspro, Inc., Waterloo
Barkley Asphalt, Sioux City
Blacktop Service Company, Humboldt
Determann Asphalt Paving, L.L.C., Camanche
Duininck Inc., Prinsburg, MN
Fort Dodge Asphalt Company, Fort Dodge
Gee Asphalt Systems, Inc., Cedar Rapids
General Asphalt Construction Company, 

Davenport
Grimes Asphalt & Paving Corp., Grimes
Hansen Asphalt, Inc., Iowa City
Heartland Asphalt, Inc., Mason City
Henningsen Construction, Inc., Atlantic
Illowa Investment, Inc., Blue Grass
Kluesner Construction, Inc., Farley
Knife River Midwest, L.L.C., Sioux City
Koss Construction Company, Topeka, KS
Manatt’s, Inc., Brooklyn
Mathy Construction Company, Onalaska, WI
 River City Paving, Dubuque
McCarthy Improvement Company, 

Davenport
Midstate Reclamation, Inc., Lakeville, MN
Norris Asphalt Paving Company, Ottumwa
Oldcastle Materials Group
 Cessford Construction Company, LeGrand
 Des Moines Asphalt & Paving Company,  

 Ankeny
 Omni Engineering, Omaha, NE
 Tri-State Paving, Inc., Estherville
L. L. Pelling Company, Inc., North Liberty
Shamrock Construction Company, L.L.C., 

Coralville
Tri-City Blacktop Inc., Bettendorf
Valley Construction, Rock Island, IL
Western Engineering Company, Inc., Harlan
W.K. Construction Co., Middleton, WI

SUPPLIER MEMBERS
Bituminous Material & Supply Company, Inc., 

Des Moines
Flint Hills Resources, Dubuque
Jebro, Inc., Sioux City

AGGREGATE  
SUPPLIER MEMBERS
BMC Aggregates, L.C., Elk Run Heights
Concrete Materials Co., Sioux Falls, SD
L. G. Everist, Inc., Sioux Falls, SD
Hallett Materials, Des Moines
Martin Marietta, Des Moines
Schildberg Construction Company, Greenfield
Wendling Quarries, DeWitt

ASSOCIATE MEMBERS
Akzo Nobel Surface Chemistry, Chicago, IL
Altorfer, Inc., Cedar Rapids
Antigo Construction, Inc., Antigo, WI
Astec, Inc., Chattanooga, TN
James W. Bell Company, Inc., Cedar Rapids
Bitco Insurance Companies, West Des Moines
BOMAG Americas, Ridgeway, SC
Bonnie’s Barricades, Inc., Des Moines
Burroughs Consulting Group, Hiawatha
Capital City Equipment Co., Des Moines
Central Service & Supply, Inc., Ankeny
Clarence Richard Company, Minnetonka, MN
Coleman-Moore Company, Des Moines
Construction & Aggregate Products,  

Des Moines
Construction Materials Testing, Des Moines
Corrective Asphalt Materials,  

South Roxana, IL
Cryogenic Engineering, Cedar Rapids
CWMF Corp., Waite Park, MN
Cylosoft, Inc., Ames
Denco Highway Construction, Mingo
Donovan Enterprises, Inc., Rockville, MN
J.D. Donovan, Inc., Rockville, MN
Dynapac (Atlas Copco), Andover, KS
Earthwave Technologies, Indianapolis, IN
Elite Flagging, Inc., Cedar Rapids
Flagger Pros USA, L.L.C., Ames
Arthur J. Gallagher, Des Moines
Gencor Industries, Inc., Orlando, FL
Glendandy Marketing & Advertising, Ames
Go Big Promotions & Apparel, Des Moines
Hawkeye Truck Equipment, Des Moines
Heuss Printing, Inc., Ames
Holmes Murphy & Associates,  

West Des Moines
Housby / VOCON, Des Moines
Humboldt Manufacturing Company, Elgin, IL
Ingevity, North Charleston, SC
Iowa Parts, Inc., Cedar Rapids
Iowa Plains Signing, Slater
IronPlanet, West Des Moines
Jerico Services, Inc., Indianola
Jim Hawk Truck Trailers, Inc., Altoona
Kwik Trip, Inc., LaCrosse, WI
La Mair-Mulock-Condon Company,  

West Des Moines
Logan Contractor Supply, Urbandale
Manhole Adjustable Riser Company, Oskaloosa
Merchants Bonding Company, Des Moines
Mid-Iowa Enterprises, Inc., Ames
Midwest Tennis & Track, Denison
Missouri Petroleum Products Co., L.L.C.,  

St. Louis, MO
Ron Monson and Sons, Britt

Murphy Tractor & Equipment Company, 
Inc., Wichita, KS

National Minerals Company, Hastings, MN
Principal Financial Group, West Des Moines
Quality Striping, Inc., Des Moines
Quality Traffic Control, Inc., Des Moines
Quick Supply Company, Des Moines
Rexco Equipment, Inc., Cedar Rapids
Ritchie Bros. Auctioneers, Medford, MN
Road Machinery & Supplies, Des Moines
RoadSafe Traffic Safety, Inc., Des Moines
Roadtec, Inc., Chattanooga, TN
Sakai America, Inc., Adairsville, GA
Save and Pave, Sioux Center
Save Our Sewers, Inc., Cedar Rapids
Scott Van Keppel, Cedar Rapids
Soil-Tek, Grimes
Star Equipment, Ltd., Des Moines
S.T.A.T.E. Testing, L.L.C., East Dundee, IL
Tarmac, Inc., Lee’s Summit, MO
Titan Machinery, Des Moines
Troxler Electronic Laboratory, Research 

Triangle Park, NC
Unique Paving Materials, Cleveland, OH
Valley Distribution Corp., West Burlington
Valley Environmental Services, Newton
Waste Commission of Scott County, Buffalo
Weiler, Knoxville
Wells Fargo Bank, Des Moines
Whitfield & Eddy Law, Des Moines
Wirtgen America, Inc., Antioch, TN
Ziegler, Inc., Des Moines

CONSULTING ENGINEERS
Anderson-Bogert, Cedar Rapids 
Bolton & Menk, Inc., Ames
Calhoun-Burns Associates, West Des Moines
Clapsaddle-Garber Associates, Marshalltown
DGR, Rock Rapids
FOTH, Cedar Rapids
Fox Engineering Associates, Ames 
French-Reneker-Associates, Fairfield
HGM Associates, Inc., Council Bluffs
I & S Group, Storm Lake
IIW, P.C., Dubuque
JEO Consulting Group, Inc., Carroll
McClure Engineering, Clive
Snyder & Associates, Inc., Ankeny
Terracon, Cedar Rapids
Thiele Geotech, Inc., Omaha, NE
Veenstra & Kimm, West Des Moines

AFFILIATE MEMBERS
Scott County Engineering


